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GEORGETOWN ARLINGTON

WEST END FOXHALL VILLAGE

ADAMS MORGAN LOGAN

3017 Dumbarton St NW
Washington, DC 20007
Offered at $2,450,000
Magnificent Renovation 
of a Special Victorian, 
Meticulously. Rebuilt 
into 3 Light-Filled 
Levels, 5 Beds/4 Baths, 
Secure Parking.

1230 23rd St NW, #814
Washington, DC 20037
Offered at $959,000
Fully Renovated Larg-
est Model In Popular 
Metropolitan, 2 Beds/ 
2 Baths, 2 Car Garage 
Parking, Gourmet 
Kitchen, Master Suite,  
Deck with City Views.

1722 Euclid St NW
Washington, DC 20009
Offered at $1,075,000
Stunning Architectural 
Gem, Fully Renovated 
Rowhouse, 4 Beds/2.5 
Baths, Incredible Deep 
Rear Garden,  LL Offers 
Options - Separate or 
join to Main.

19 Logan Circle NW, 
#100
Washington, DC 20005
Offered at $399,000
Fab Luxury One Bed-
room in Semi-Detached 
Victorian Mansion. 
Flooded with Light and 
Best Logan Circle Views!
Open Kitchen/Living.

1702 Arlington Ridge 
Road S
Arlington, VA 22202
Offered at $1,895,000
Grand Gated Colonial 
Estate on Prestigious  
Arl Ridge Rd, 7 Beds,  
7 Full and 2 Half Baths, 
3 Kitchens. 
Amazing Space.

4428 Greenwich  
Parkway NW
Washington, DC 20007
Offered at $929,000
Spacious 5 Bed/4.5 Bath 
4 Level Home on Pictur-
esque Tree-Lined Street, 
2 Car OSP, LL In-Law 
Suite, Deep Rear Gar-
den, Open Kitchen.

“If  you want to buy or sell a home you need 
to know if  the time is right. As an Economist, 
I’ll give you the hard data–not the hard sell.”

Has the Market Stabilized?
24hr Recorded Information

   

Maggie Simpson, Realtor
Cell: (202) 465-2062

Call 24/7 for my free report via an automated hotline. 
Leave your email or mailing address and I’ll send it out  
right away.  Call 1-800-443-5062, ext. 1002
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By AMANDA ABRAMS
Current Correspondent

With newcomers con-
tinually moving to
Washington to study
or take new jobs,

the region has a remarkably
resilient rental market.
Nonetheless, it’s taken a hit from
the slow economy,
with supply outstrip-
ping demand as home-
owners rent out their
houses rather than sell
them at a loss. 

Enter Urban Igloo,
urbanigloo.com, a
startup apartment-
finder service in the
Washington area.
Launched in April, the
company is betting
that landlords are will-
ing to pay extra in return for credit-
worthy tenants delivered quickly
into their units. 

The service works like this:
Prospective renters contact Urban
Igloo and spell out what they’re
looking for in an apartment. For
free, company staff spend hours
showing clients available apart-
ments around town until a match is
made, then take care of all the
paperwork, including employment
verification, credit check and refer-
ences. Once the lease is signed,
landlords pay Urban Igloo a
month’s rent for the service. 

Founder Rick Gersten, a long-
time Washington-area commercial
real estate broker and developer,
said his plan is good for everyone.
“Landlords love us, because they
don’t have to deal with Craigslist
and the rest. At some point, their
time is worth something.” 

For renters, he added, Urban
Igloo provides some pluses not
available with other services like
Rentals.com. “There are other
Internet firms already, but they
require renters to do everything
themselves — they don’t run into
real live people. We drive people

around and know the area.”
Gersten developed his idea for

the company after hearing about
similar services while on vacation
in London and Chicago. “In other
cities, this has converted to a high-
volume, low-commission busi-
ness,” he said.

A current glut of available
rentals probably works in Urban

Igloo’s favor. On a
recent weekday after-
noon, almost 200 new
ads for rental units
were added to
Craigslist.com’s
Washington site in
one hour. Some of
those landlords may
be willing to shell out
a month’s rent for
assistance with getting
a tenant into their
properties rather than

letting them go vacant. But Gersten
isn’t worried that business could
drop off if the rental market tight-
ens again. “When the market
rebounds, it will help balance
things — but apartment projects
might get going again and add
more supply to the market.”

The service isn’t for every land-
lord. Some, like Steve Tucker of
Adams Morgan, prefer to do the
work themselves and reap the full
benefit. Tucker said his fully fur-
nished units run for at least $2,800
a month, a sum he’s not willing to
trade for his time.

But for part-time landlords and
full-time renters, it might be useful.
Currently, services that pair renters
and landlords are largely limited to
bulletin boards like Craigslist and
real estate companies. While many
real estate agents have been show-
ing apartments for years, rentals
may not be their specialty and unit
options can be limited. And a land-
lord who uses a real estate agent to
find renters often must agree to list
only with that agent. In contrast,
Urban Igloo doesn’t demand exclu-
sivity from its landlords, Gersten
said.

New business looks to help
in search for rental housing

Rick Gersten

By JULIE WESTFALL
Current Staff Writer

After years of controversy, the city last
month implemented the rules that will
govern a new zoning program aimed
at creating more affordable housing in

the District.
“We’re grateful that it’s finally in place, and

we’re looking forward to seeing the first family
move into their new home,” said Cheryl Cort, who
helped start the Campaign for Mandatory
Inclusionary Zoning in 2003 and works for the
Coalition for Smarter Growth.

Known as “inclusionary zoning,” the program is
in place in more than 200 jurisdictions around the
country, including bordering Montgomery County.
It requires builders of large developments to
include some below-market-rate units in return for
being allowed to construct bigger buildings or
obtaining other benefits. Proponents say it creates
mixed-income housing at no cost to either govern-
ment or builders, but development and real estate

interests fought the plan, saying it would diminish
land values and stall the area’s real estate boom by
driving developers elsewhere.

Despite the lobbying against inclusionary zon-
ing, the D.C. Zoning Commission approved a poli-
cy in May 2006, and the D.C. Council adopted it as
law that December. But the regulations for imple-
menting the law were long delayed due to com-
plaints from developers and despite repeated calls
for the final regulations from the D.C. Council. The
delay caused some developers to eliminate planned
affordable housing in their buildings, prompting
affordable-housing advocates to complain that at
least 140 potential affordable units were lost in the
interim.

Now, as expected, the rules require that develop-
ers of new buildings with 10 or more units, or of
existing buildings that increase in size by 50 per-
cent, must designate 8 to 10 percent of the new
units as “affordable.” In return, the developers can
construct buildings 20 percent larger than what
would have been allowed under existing zoning

After long wait, housing policy takes effect

See Zoning/Page R22




